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Welcome

to FE

Unlocking financial peace of mind for clients and boosting
your income as an agent, Final Expense insurance is-a valuable
and profitable product.

*Dignified Farewell: Plan and fund end-of-life expenses with
dignity, easing the burden on loved ones.

*Financial Security: Safeguard families from unexpected
funeral costs, providing a stress-free grieving process.
*Accessibility: Inclusive coverage for a broad client base,
including those with health concerns.

*Stable Market Demand: Growing demand as the population
ages ensures a consistent stream of potential clients.

*Agent Profitability: Competitive commissions and high
conversion rates make it a lucrative opportunity.

*Client Relationships: Fosters long-term relationships,
positioning you as a trusted advisor.

Ready to make a meaningful impact and secure a stable
income? Lets go!



 You should have already completed-..your..contract

with Aflac Tier One through Aetna.
Log into your Agent portal through: the ‘following web

Site: Sellaflacfinalexpenese.com

23 sellaflacfinalexpense.com

B2 Home

Resources

Step 1

Log into Aflac Tier One

Introducing the new Final Expense B
insurance plan from Aflac <\ | |

Contact your manager today to begin offering this product. Get started now!



 |If its your first time logging in.click-the -Register now

button on the secure log in page.

Aflac Direct

Step 2

Log into Aflac Tier One continued

Secure Log In

User Name

Password ~  sseseeeeene

Secure Log In

Forgot Password ?

First Time Users Please Register

Why Register? Register Now

« Access reports

« Use electronic applications and
rate quote tools

» Track application status

« Get policy details

» View commissions

Website Technical Support : 833-504-0336

Timings : M-F 7:00 AM-5:00 PM CST
Terms Of Use




« On the products tab you can download. the -drug list

that you will want to save on:.your:desktop for
reference as you are speaking to clients.

r
Afiac
My Reports ~  Training

1 N Product Availability

Step 3

Drug list file

Drug List
Informational

Forms & Documents

Order Supplies



Step 4

Drug list file continued

- Make sure to highlight all three final.expense products
from the pick list. When you enter-a°drug:name you
will see what they are excluded from.-Please -note that

If they are taking a drug for a condition-that is not
listed it needs to be noted on the application.

Drug List

We provide this list of the most commonly prescribed medications for declinable conditions to help you'™
conditions are regularly introduced. These drugs may be unacceptable even if they aren'tincluded in the list of
medication is unacceptable, please contact the Underwriting Department.

able condition exists.
ust provide the condition the

+ Your applicant may not be aware of a declinable condition listed on their application. Their prescribed medication may indicate 5
* Some medications can be prescribed for multiple conditions. If your applicant is prescribed a medication that has multiple use
medication is prescribed for.

Select the product to see the drug availability = multiple products

Final Expense Modified

754 Results found , displaying 31to 40

Final Expense Preferred ug Name | QDrug Name

Final Expense Standard

[J Medicare supplement Final Expense Standard

alemtuzumab
Condition: Any Condition

Alferon N
Condition: Cancer

Alferon N
Condition: Any Condition



Step 5

Quote and Enroll

« From the top left-hand corner of your-home-.page click
”Get a Quote” button. This will altow you‘tor give quick
pricing to your client and start the enrollment:-process.
You should have this pre-filled  out - with - your lead
iInformation before your phone call.

Home  Products -~ My Reports -~ Training -~

1 New Notifications ﬂ >

Meed Your Action ﬂ Informational n

Quote & Enroll >

Submit electronic applications for all Aflac Senior
Supplemental Insurance plans.

You can practice using the Quote & Enroll platform by
clicking the Sandbox Link below.

Sandbox Link >




- Enter your lead information  on.this.page;-this. data
should be part of your lead information::Please use
this to confirm the information from-the-tead.

Step 6

Quote and Enroll continued

r. *
Af' aC i Rate Quote Saved Quote E-Kit

Applicant A detail Applig

Zip* State * Date of Birth * Age

Select v MM/DD/YYYY ﬁ

Effective Date *
Note: This date applies to all products selected below. To

MM/DD/YYYY &g change effective dates by product, update in the Benefit & Plan
screen for each product

Gender* Have you used any form of tobacco i... * o

() Male () Female (Jves () No

More Information

View Products




Week 13

Week 26



The Challenge-
Veteran Associates
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Engagement Service Fatigue Renewal loss




The Challenge-
Coordinator

Expenses Recruiting Time to Money
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Why Final Expense

In 2023, Final Expense
Marketplace exceeded:

$148Billion

2030 Projection: Average Premium

$24OB|ll|on $1,100

o \ &) @B First Year
People Retlrlng Daily A DY @ -

A ¥ Commission Rate
Projected to double Dy )
78%

In next 10 years o faf is $7 858
Median cost of a funeral is $7, *First Year with 9 months advanced




@©NE SOLUTION
AGENCY

Lead Generatio

Colorado ~ SVGMap & 3032 Lead Type: Digital Leads

State/County
Adams + 53 11 22
Alamosa + 3 0 2
Arapahoe ¥ 29 8 18
Archuleta + 1 0 1
SED Baca [+ 1 0 0
LOG
MOF JAC PHI Bent + 2 1 2
ROU
Boulder + 6 1
RI0 WAS YUM Broomfield + 2 0 3
" EAG Chaffee + 1 1 0
SUM
‘ ELB i Cheyenne * 0 0 0
PIT
EAK PAR Clear Creek + 0 0 0
CHA s Conejos + 1 1 0
GUN
KIO Costilla ¥ 2 0
MON
OUR G Crowley [+ 0 1 0
SAN HIN BEN PRO
Custer + 1 1 0
DOL SAN
e Delta = 4 3 1
MON LAS BAC
HAR ARC con | 0% Denver & 72 1 37
Douglas + 6 3 2
Eagle + 0 0 1
El Paso [+ 3 15 20
Elbert ¥ 1 1 2
Fremont + 8 2 3

[1<59 [ 59-110 [ 110-170 | 170-230 M 230-290 | 290>



(@Ne SoLuTION
AGENCY

Lead Generation

OI'EQOI'I - SVGMap % 3202 Lead Type: Digital Leads

R
L |
m.

State/County FEIQ/ FeBene'/ FE31'/ FE121'/ LifelQ/ LifeBene'/ Life31'/ Lifel121

Baker 3 0 5 0 1 0 3 2
Benton 8 0 5 0 2 o (5] 2
Clackamas 9 4 2 o 10 2 18 34
Clatsop 1 2 4 0 1 o 5 1
Columbia 6 1 4 0 5 o 0 5
Coos 12 0 10 0 4 0 4 6
e Crook 6 1 1 0 0 0 2 1
Curry 1 3 0 0 0 o 4 4
Deschutes 15 4 g 0 3 0 5 8
Douglas 23 2 13 0 5 0 7 3
Gilliam 0 0 0 0 0 0 0 0
Grant 1 0 0 0 0 0 0 2
Harney 1 0 1 0 0 0 1 4
Hood River 2 ] 1 0 2 0 1 3
Jackson 20 Fi 21 0 4 0 13 22
Jefferson 4 2 4 0 1 0 4 7
Josephine 25 4 9 0 3 0 6 9
Klamath 14 1 4 0 4 o 5 12
Lake 2 0 3 o 1 0 0 0
Lane 18 0 17 0 17 3 7 11
Lincaln 7 0 (7] 0 3 0 2 10
Linn 18 0 18 0 6 0 10 10

[1<51 @ 51-100 J100-150 [ 150-200 |200-250 [ 250>




(@Ne SoLuTION
AGENCY

Lead Generation

Nevada - SVG Map v 2153 Lead Type: Digital Leads _ m@ E
State/County FEIQ/ FeBene /! FE31'/ FE121/ LifelQ/ LifeBene'/ Life31/ Lifel21'}
Carson City + 7 0 10 o 0 0 0 8
HUM Churchill + 6 0 7 0 0 0 0 4
i Clark + 221 59 27 0 0 4 ol 149
Douglas + 1 0 0 o 0 0 1 5
Elko + 7 2 8 0 0 0 1 6
PER
Esmeralda + 0 0 1 0 0 0 0 0
s o Eureka + 0 0 0 o 0 0 0 1
CHLU Humbaoldt + & 1 & 0 0 0 1 2
WHI
Lander + 1 i} 1] 0 ] 0 0 1
M Lincoln #_.3 0 1 0 0 0 0 1
Lyon + 8 0 11 o 0 0 1 5
Mineral + i} i} 2 0 0 0 1 1
Nye ¥ 13 2 11 0 0 0 3 17
Pershing + o o 0 0 0 0 0 0
Storey + 0 0 0 0 0 0 0 0
Washoe + 54 15 47 0 0 2 10 17
White Pine + 3 0 4 0 0 0 0 1
Total 330 79 3 0 0 6 75 218

[]<57 W 57-110 110-170 [170-220 | 220-280 | 280>




(@Ne SoLuTION
AGENCY

Lead Generation

Utah- SVG Map o 1321 Lead Type: Digital Leads N X

State/County FEIQ/ FeBeme/ FE31/ FE121'/ LifelQ/ LifeBene/ Life31/ Life121

Beaver 0 0 1 0 0 ] 0 1
Box Elder 2 0 8 0 0 0 1 10
Cache 5 0 3 0 0 0 1 9
Carbon 3 0 5 0 0 0 0 1
Davis 7 0 10 0 0 3 13 30
i Duchesne 1 0 2 0 0 0 2 5
Emery 0 0 2 0 0 0 0 3
Garfield 0 1] 1] 0 1] 0 0 1]
LM
Grand 2 0 0 0 o 0 0 2
Iran a8 1 4 0 0 o 0 3
Juab 2 0 3 0 0 0 0 1
N Kane 0 0 2 0 0 o 0 4
- EME L Millard 0 0 1 0 0 0 1 4
L Morgan 0 0 0 0 0 0 0 1
Sipy a5 o — Piute 0 0 2 0 0 0 0 0
Rich 0 0 1 0 0 0 0 0
e Salt Lake 16 0 2 0 0 6 29 99
SAN San Juan 1 0 4 0 0 0 0 7
Sanpete i i 4 0 ] 0 1] 4
e Sevier 4 0 3 0 0 0 3 5
Summit 1] ] 1] ] 0 0 1 2
Tooele 9 0 5 0 0 1 2 10

[1<27 B 27-55 MI55-82 82-100 100-130 | 130>




Lead Generation

Protect Your Family from the Unexpected and Get Final Expense Life Insurance

Coverage Today.

Get Final Expense Life insurance coverage today from a State licensed agent.

First Namjjll Last Name holland

Address 6767

City PORTLAND State OR Zip 97203

D.O.B 1969

Marital Status Married

Requested Coverage on 01-22-2024 08:59 PM EST

Phone No 1 G -6067

Beneficiary Name [N

Beneficiary Relationship Other

Desired Coverage Amount 25K-99K



Field Testimonials

Damon Streetman
MKD

“Since partnering with OSA, we have seen an
increase in the number of qualified candidates,
willing to move forward with Aflac, because of
the confidence that there is a process that can
help them make money in addition to daytime
payroll account marketing. Having the option of

low-effort prospecting on qualified leads that

can yield evening work is a huge boost to the
recruiting process. There is clarity around Aflac
as a career and life leads as an aid to help
launch that career.”

Larry Morris
DSC

“Working with OSA has helped me increase
the profitability of my new agents putting
money in their pockets, almostimmediately,
which has given them the confidence to stick
with it and build their Aflacdream. We’'ve
been able to close payroll accounts that we
wouldn’t have otherwise because of the
interest in the whole-life product. “

Trevor Wilks
RSC

“OSA has driven my closing ratio of new
recruits. I've been able to recruit the
single-moms as well as those with
limited availability at the office that |
would have passed on otherwise. I've
seen an increase in new associate
retention as they can now sell during
down times rather than pick up the part-
time job as they build their book of
business.”




Help provide
peace of mind
to the ones
you love

Aflac Final Expense Whole Life Insurance




Agent Product
Overview Video

Watch Video )

PDF Flyers

Preview Flyers )

Social Assets

Select & Download ~

Postcard

Download )

Afinc

D e et

Coverage Map

View coverage map )

Email Blast Assets

Download )

Brochure

Select & Download ¥

Consumer Tri-fold
Brochure

Download (Approved in all
states except AZ, CA, ID,
NM, NH, NJ, NY & VA) )




Why Final Expense?

Planning for tomorrow, today

You can't always control what happens to you. Your clients
want to help protect their family’s financial security, their
future, and their peace of mind.

No one likes to think about the need for life insurance, but
your client’s family or loved ones could have to make several
important decisions soon after the client has passed away.
Along with those decisions, end-of-life expenses can quickly
add up.

An Aflac Final Expense Whole Life insurance plan gives
beneficiaries a cash payment so that loved ones can focus on
what matters, easing the emotional and financial strain
following the loss of a family member.

For more information, visit https://www.aflac.com/finalexpense.




How much final expense
iInsurance iIs needed?

Life Insurance needs worksheet

Immediate needs
Final expenses

. i Lo Costs associated with your burial/funeral $
Our assessment can assist with determining how much Siocissinivnisias B i
tate taxes, probate, accounting fees +
insurance applicants may need to help with their family’s
. . . Household expenses
immediate needs, such as funeral expenses, uninsured R e

months

medical costs, and legal and accounting fees.

Available assets
Savings and investments

Bank accounts (checking/savings), money market,
CDs, stocks, bonds, mutual funds, annuities, and social
security survivor/ child benefit

Retirement savings -$
IRAs, 401(K)s, SEP plans, SIMPLE IRA plans, Keoghs,
pensions, and profit sharing plans

Estimated amount of life insurance needed =9

Amount of aflac life insurance actually appliedfor: =9

This form is for illustrative purposes and does not guarantee availability of Aflac life insurance. Aflac life insurance policies are underwritten by Tier
One Insurance Company. WWHQ | 1932 Wynnton Road | Columbus, GA 31999.

For more information, visit https://www.sellaflacfinalexpense.com




COVERAGE OPTIONS

Both level and modified plans are Level Plant Modified Plan?
available to give insureds flexible Full face value from policy issue if death Full face from policy issue date if death is
coverage options to help meet their is due to an accident or natural causes.? due to an accident.?
unique needs.
Accidental death Accidental death
Plan eligibility is determined by the medical Full benefit immediately Full benefit immediately
questions on the application.
« Preferred: All"No” on application Non-accidental death Non-accidental death
- Standard: Yes in Section C only All policy years = full benefit Policy years 1 and 2 = limited benefit
- Modified: Yes in Section B only Policy year 3 = full benefit
- Ineligible: Yes in Section A
Level benefit amounts Modified benefit amounts
Issueages  Min.death benemt @ enefite " Issue Min. death  Max. death
45-55  $5,000 $50,000 age? benefit benefit4
56 —65  $5,000 $40,000 45 -75 $2,000 $25,000
66 -75  $5,000 $30,000
76 - 80  $5,000 $25,000
i 1 Annual administrative fee $48. 3 Age as of last birthday.
@') N E SO LUTI O N 2 See Limitations & Exclusions for further details. 4 Maximum benefit amount varies according to the age of the applicant at the time of policy issue.

AGENCY



(@NE SOLUTION
AGENCY
Policy Riders

(available for Level Plan only)

Accelerated Death Benefits Rider

This rider pays up to 50% of the death benefit (less policy
loan) if a physician provides written certification that the
insured meets the definition for a qualifying event, which is a
medical condition that results in a terminal illness with a life
expectancy of less than 12 months.

The minimum benefit is $1,000, and the maximum benefit is

$15,000. An administrative fee not to exceed $200 will be
taken from the benefit amount.

Accidental Death Benefit Rider

This rider pays 100% of the base policy’s face amount for
accidental death for issue ages 45 through 70.




(@NE SOLUTION
AGENCY

POLICY RIDERS

(AVAILABLE FOR LEVEL PLAN ONLY)

Children’s Term Insurance Rider

This rider provides coverage for a child, stepchild, legally
adopted child, grandchild, legally adopted grandchild, or great
grandchild.

This benefit is available from $2,500 up to a maximum of
$10,000 per child, in $2,500 increments. Coverage amount
selected will be the same for all covered children and may not
exceed the face amount of the base policy.

Issue ages begin at 30 days through less than 18 years old.
Policy becomes convertible to a whole life policy between the
ages of 22 to 25.
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